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ÅThis document has been prepared by CIE Automotive, S.A. ("CIE Automotive"), and is for information purposes only. No reliance may or should be placed for any 
purposes whatsoever on the information contained in this document or on its completeness, accuracy or fairness. This document and the information contained 
herein are strictly confidential and are being shown to you solely for your information. The information may not be copied, distributed, reproduced or passed on, 
directly or indirectly, in whole or in part, or disclosed by any recipient, to any other person (whether within or outside such person's organization or firm) or 
published in whole or in part, for any purpose or under any circumstances. 

 

ÅThis document is an advertisement and not a prospectus for the purposes of applicable measures implementing EU Directive 2003/71/EC (such Directive, 
together with any applicable implementing measures in the relevant home Member State under such Directive, the "Prospectus Directive") and as such does not 
constitute or form part of any offer to sell or issue or invitation to purchase or subscribe for, or any solicitation of any offer to purchase or subscribe for, any 
securities of CIE Automotive or any of its affiliates or subsidiaries, nor shall it or any part of it nor the fact of its distribution form the basis of, or be relied on in 
connection with, any contract or investment decision.  Investors should not subscribe for or purchase any securities referred to in this advertisement except on 
the basis of the information contained in any prospectus eventually published in accordance with the Prospectus Directive. The information and opinions 
contained in this document are provided as at the date of the document and are subject to change. 

 

ÅThis document is not an offer of securities for sale in the United States, Australia, Canada or Japan. The information contained herein does not constitute an offer 
of securities for sale in the United States, Australia, Canada or Japan. Securities may not be offered or sold in the United States unless they are registered or are 
exempt from registration.  No money, securities or other consideration is being solicited and, if sent in response to the information contained herein, will not be 
accepted. Copies of this document are not being, and should not be, distributed or sent into the United States. This document does not constitute an offer of 
securities to the public in the United Kingdom or in any other jurisdiction. The distribution of this document in other jurisdictions may also be restricted by law 
and persons into whose possession this document comes should inform themselves about and observe any such restrictions. 

 

ÅCertain financial and statistical information contained in this document is subject to rounding adjustments. Accordingly, any discrepancies between the totals 
and the sums of the amounts listed are due to rounding. Certain management financial measures included in this document have not been subject to a financial 
audit.  

 

ÅThe information and opinions contained in this document are provided as at the date of the document and are subject to verification, completion and change 
without notice. Neither CIE Automotive nor any of its parent or subsidiary undertakings, or the subsidiary undertakings of any such parent undertakings, or any 
of such person's respective directors, officers, employees, agents, affiliates or advisers, undertakes any obligation to amend, correct or update this document or 
to provide the recipient with access to any additional information that may arise in connection with it. 

 

Å/L9Ωǎ management uses recurrently and in a consistent way during business management certain Alternative Performance Measures, APM which include terms 
about results, balance sheet and cash flow. CIE understands that those APMs are helpful to explain its activity evolution, so they are presented, defined and 
reconciled with financial statements in this ǇǊŜǎŜƴǘŀǘƛƻƴΩǎ  Appendix. 

DISCLAIMER 
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1.0 WHAT IS CIE AUTOMOTIVE? 
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CIE AT A GLANCE 

 CURRENT  
MKT CAP: 

Ғн,700Mϵ 

NET RESULT  
2018(1): 

242.8 Mϵ 
>8% over sales 

SALES 2018: 

3,029.5 Mϵ 

EBIT 2018(1): 

399.2 Mϵ 
>13% over sales 

ÅUNIQUE BUSINESS MODEL DEVELOPED SUCCESFULLY SINCE 

1996, WITH A SOLID TRACK RECORD AND AN IRR OVER 20%. 

ÅCARRIED FORWARD IN THE CONTEXT OF THE NECESSARY 

CONSOLIDATION OF THE ATOMIZED TIER 2 SECTOR. 

 

 

(1) Normalized figures. 

INTEGRATION AND MANAGEMENT OF PROCESSES 
IN A SUSTAINABLE AND PROFITABLE WAY. 

EBITDA 2018: 

529.0 Mϵ 
>17% over sales 
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A SUCCESSFUL INTEGRATION STORY OF > 20 YEARS 

More than 70 M&A transactions since 1996, with over 27,000 people integrated in 
Europe, North America, South America and Asia. 
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GLOBAL FOOTPRINT WITH ESTABLISHED LOCAL PRESENCE 
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2.0 CIE CULTURE 



10 10 

CIE CULTURE 

5 
DECENTRALIZED 
MANAGEMENT, 

FOR VALUE 
GENERATION 

DIVERSIFICATION & VALUE GENERATION 

MULTILOCATION,  

A NECESSARY 
GEOGRAPHICAL 

BALANCE 

1 2 
NON USUAL 

COMMERCIAL 
DIVERSIFICATION,  

AS A DEFENSE  
TOOL 

4 
INVESTMENT 
DISCIPLINE  
AND RETURN 

EXIGENCE 

3 
MULTI-

TECHNOLOGICAL 
PORTFOLIO,  

A FLEXIBILITY 
INSTRUMENT 

OUR BUSINESS MODEL 
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1. BUSINESS MODEL - MULTILOCATION 

2018 AUTOMOTIVE SALES BY GEOGRAPHICAL AREA  

Å Healthy geographical balance in sales and 
results. 

ÅDefensive tool against different cycle 
momentum in the diverse geographies. 

ÅRepresents a key competitive advantage 
when servicing global platforms. 

Å 108 production sites. 

Å Ғ 27,000 employees. 

Å 10 R&D centres. 

Å 4 main markets. 

Å > 6,500 references. 

TOTAL 

2,881.2 
million euros 

2 0 1 7  

1 2 3 4 5 

28% 
EUROPE 
EX MCIE 

TOTAL 

3,029.5 
million  euros 

18% 
MCIE 

EUROPE 

18% 
ASIA 

25% 
NORTH 

AMERICA 

11% 
BRAZIL 

11% 

25% 

31% 

17% 

17% 

EUROPE 
EX MCIE 

ASIA 
BRAZIL 

NORTH 
AMERICA 

MCIE 
EUROPE 
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2018 AUTOMOTIVE SALES BY CUSTOMER 
ÅLimited dependence on single customer, 

platform or car model enabling price defense. 

ÅBalanced direct sales between OEM and Tier 1 
(circa 60% - 40%). 

ÅClients focused on different end market 
segments which provides additional 
diversification. 

ÅSolvent, assorted and continuous quotation 
requests, which allows us investment choice by 
profitability return criteria. 

OTHERS: JTEKT, DAF, HONDA, MAN, BMW, 
SCHAEFFLER, TESLA, THYSSEN KRUPP, AUDI, 
MARUTI ς SUZUKI, BROSE, HYUNDAI, KIA, 
OPEL, SCANIA, MAGNETI MARELLI, SKODA, 
{9!¢Σ ±h[±hΣ ŀƴŘ ƳƻǊŜΧ 

2 0 1 7 

2. BUSINESS MODEL - COMMERCIAL DIVERSIFICATION 

*OTHERS: JTEKT, TATA, DAF, MAN, AAM, BMW, SCHAEFFLER 
GROUP, THYSSEN KRUPP, ACI Y DACIA, TRW, KS, KOLBENSCHMIDT, 
AUDI, MARUTI-{¦½¦YLΣ .wh{9Σ I¸b5!LΣ YL!Σ ht9[Σ {/!bL!Σ [9!wΧ 

2 1 3 4 5 

TOTAL 

2,881.2 
million euros 
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2018 AUTOMOTIVE SALES BY TECHNOLOGY 
ÅOne-stop shop for customers, offering the 

whole range of the existing technologies 
within the Automotive sector. 

ÅEnabling the selection of the technology that 
better fulfills changing customers needs. 

ÅAllowing CIE to focus investments on 
winning technology anytime. 

ÅAllowing to produce multi-technological 
parts. 

2017 

3. BUSINESS MODEL - MULTI-TECHNOLOGICAL PORTFOLIO 3 2 1 4 5 

22% 
STAMPING & 

TUBE FORMING 

TOTAL 

3,029.5 
million  euros 

16% 
PLASTIC & 

ROOF SYSTEMS 

9% 
ALUMINUM 

23% 
MACHINING 

26% 
FORGING 

4% 
CASTING 

T E C H N O L O G Y  B Y  G E O G R A P H I C A L  A R E A   

FORGING ALUMINUM CASTING MACHINING STAMPING PLASTIC ROOF SYSTEMS 

EUROPE X X X X X X 

NAFTA X X X X X X 

BRAZIL X X X X X X 

INDIA X X X X X 

CHINA X X X X X 

FORGING 
25% 

MACHINING 
22% 

STAMPING 
& TUBE 

FORMING 
23% 

PLASTIC & 
ROOF 

SYSTEMS 
17% 

ALUMINUM 
10% 

CASTING 
3% 

2017 

TOTAL 

2,881.2 
million  euros 
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ALUMINUM 
PRODUCTS 

MACHINING 
PRODUCTS 

FORGING  
PRODUCTS 

CASTING 
PRODUCTS 

CRANKSHAFT 
Engine 

AXLE SHAFT 
Transmission  
& Gearbox 

AXLE BEAM 
Commercial 

Vehicles 

CV- JOINTS 
Transmission  
& Gearbox 

GEARBOX HOUSING 
Transmission  
& Gearbox 

CLUTCH HOUSING 
Transmission  
& Gearbox 

STEERING HOUSINGS 
Chassis & Steering & 

Structural Parts 
 

CAMSHAFT COVER 
Engine 

 

LADDER FRAME 
ENGINE 

BRAKE DRUM 
Transmission  
& Gearbox 

 

TURBO HOUSING 
Engine 

 

CRANKSHAFT 
Engine 

 

DIFFERENTIAL  HOUSING 
Transmission  
& Gearbox 

FLANGE 
Transmission  
& Gearbox 

 

HUBS, OUTER RINGS 
Chassis & Steering & 

Structural Parts 

DIFFERENTIAL CASE 
Transmission  
& Gearbox 

 

EPS COMPONENT 
Chassis & Steering & 

Structural Parts 

AXLE SHAFT 
Commercial 

Vehicles 

3. BUSINESS MODEL - MULTI-TECHNOLOGICAL PORTFOLIO 

CV- JOINTS 
Transmission  
& Gearbox 

3 2 1 4 5 

AXLE ARM 
Chassis & Steering & 

Structural Parts 
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MULTI- 
TECHNOLOGY 

PRODUCTS 

STAMPING &  
TUBE FORMING 

PRODUCTS 

PLASTIC 
PRODUCTS 

ROOF SYSTEM 
PRODUCTS 

STEERING COLUMNS 
Chassis & Steering & 

Structural Parts 
 

BATTERY PACK COVER 
Engine (Electric) 

BRAKE BOOSTER / 
 I-BOOSTER 

Chassis & Steering & 
Structural Parts 

 
 

EMBLEMS 
Interior &  

Exterior Trim 

ARM REST 
Interior &  

Exterior Trim 

GLAZING 
Roof Systems 

OPENING ROOF 
Roof Systems 

SHADING 
Roof Systems 

 

OIL PAN 
METAL FORMING 

Engine 
 
 

DIESEL & GASOLINE 
INJECTION RAILS 
FORGING AND 
MACHINING 

Engine 
 
 
 
 

DIESEL & GASOLINE 
INJECTION RAILS 
TUBE FORMING 

Engine 
 
 
 

OIL PAN 
ALUMINUM 

Engine 
 
 

OIL PAN 
PLASTIC 
Engine 

 
 
 

IN MOULD 
DECORATION 

Interior &  
Exterior Trim 

TRIM PARTS 
Interior &  

Exterior Trim 

STRUCTURAL PARTS 
Chassis & Steering & 

Structural Parts 
 

BODY SIDE  
Chassis & Steering & 

Structural Parts 
 

WHEEL COVERS,  
REAR-VIEW MIRRORS,  

DOOR HANDLES 

Interior & Exterior Trim 

3. BUSINESS MODEL - MULTI-TECHNOLOGICAL PORTFOLIO 3 2 1 4 5 

OPENING ROOF 
Roof Systems 

OPENING ROOF 
Roof Systems 



16 16 

EBITDA 
CONVERSION 
INTO CASH 

STRICT 
INVESTMENT 
DISCIPLINE 

STANDARD 
FLEXIBLE 

MACHINERY  

Valid to produce for different customers and platforms, allowing high 
saturation of productive capacity. 

 Ғ4% recurrent investment level that allows maintenance and market 
organic growth. 

Investment analysis discipline, always requiring high returns. 

Optimization of productive capacity and investment control enables a 
higher than market average conversion of the EBITDA into Cash.  

Investments  Ó 20% ROI.  
Operating Working Capital Ғ0. 

> 55% conversion level target. 

4. BUSINESS MODEL - INVESTMENT DISCIPLINE 4 3 2 1 5 
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OBJECTIVE:  

5. BUSINESS MODEL - DECENTRALIZED MANAGEMENT 4 5 3 2 1 

DECENTRALIZED 
MANAGEMENT  

STRUCTURE 
 

WHOLE TEAM 
COMMITMENT 

GENERATE 
CASH FLOW 

INCREASE  
INDIRECT PEOPLE 
PRODUCTIVITY 

 

NETWORK 
SERVICES 
SUPPORT 

 

VARIABLE AND 
LONG-TERM 
INCENTIVES 

 

GLOCAL 
PRESENCE 

AND 
ORDERS 

 

LEAN 
HEADQUARTERS 

STRUCTURE 
 

FAST AND 
SIMPLE 

DECISION 
MAKING 

 

UNIVERSAL, 
FLEXIBLE, 

MULTITASK  
ENTREPRENEURS 

 

VALUE  
GENERATION 
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3.0 CORPORATE SOCIAL RESPONSIBILITY 


